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Tackle the hall first, putting away all
coats, hats and dog leads. Tidy up
boots and shoes, putting them away
neatly in a downstairs cupboard or
shoe storage unit. A bunch of lilies or
brightly coloured Gerberas will look
good in the hall and will create a lovely
aroma when potential buyers first
come into the house.

Potential buyers will make a decision
on your house within the first few
seconds, so the way you present your
home is crucial. Well maintained
lawns and weeded borders together
with clean exterior paintwork and
tidy entrances will give potential
buyers a positive start. Front doors
should be clear from prams and
wellies whilst front gardens should
be clear from garden tools, litter and
unsightly bins.

Remove any unnecessary furniture.
A laundry basket behind the bathroom
door for example, is not a good idea,
the route around your property should
be free from any obstruction!
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Firstly de-clutter and then give your bathroom, ensure that the children’s toys
kitchen a good clean: J»If ridges and are out of sight.

\cookers are part of the salé then make
' sure that they are well cleaned and are
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are cleaning agencies who will work miracles in a
couple of hours.
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